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Results were particularly strong in Subsea, where adjusted EBITDA margin improved 370 basis points sequentially to 17.7%, which is a level of
performance we expect to continue in the third quarter. With these results, Subsea is now trending above the high end of our prior full-year
guidance range, and Alf will provide further details on guidance in his prepared remarks.

As highlighted in our earnings release earlier today, we now expect Subsea EBITDA -- adjusted EBITDA margin to exceed 16.5% in the current year.
Let me put that number in context. In our Analyst Day in 2021, we provided a longer-term outlook that included the potential for a 450-basis point
improvement in our Subsea EBITDA margin over the next four years.

Delivering on our updated guidance for 2024 will represent an improvement of at least 600 basis points in just three years. The much-improved
performance has resulted from the bold steps we took to create a new business model that reshaped the subsea industry and to deliver innovative
technologies such as Subsea 2.0 that further improve project economics. And today, those actions continue to provide sustainable differentiation
for TechnipFMC, driving results higher than what could be achieved through a market recovery alone.

Continuing with total company financial highlights in the quarter. Revenue was $2.3 billion. Adjusted EBITDA was $379 million, with an adjusted
EBITDA margin of 16.3% when excluding foreign exchange impacts. Total company inbound was $3.1 billion.

Subsea orders in the quarter were driven by partner collaboration and long-standing partnerships. Inbound included iEPCI projects for Woodside
Xena Phase 3 and Energean's Katlan development, both repeat clients of the integrated model. We were also awarded over 100 kilometers of
flexible pipe from Petrobras, which is incremental to the volume associated with our existing frame agreements.

Further expansion in Guyana also contributed significantly to quarterly inbound with the award of ExxonMobil's Whiptail project, which will utilize
Subsea 2.0's systems and manifolds. Importantly, Whiptail represents more than just another sizable project in the period. It is the sixth project
sanctioned in the Stabroek Block in just seven years.

Given the importance of Guyana to TechnipFMC, I would like to share how we established our presence in country, focusing on the development
of partnerships and our people. In 2016, before the start of any tendering activity, we partnered with ExxonMobil to demonstrate the value of
collaboration and innovation. That same year, we began hiring our first class of engineers from the University of Guyana and created training
programs to support the further development of local employees.

We continue to invest in our people, and as of today, approximately 80% of our workforce is local Guyanese with nearly half of management
positions held by local talent. This team has been highly successful in establishing our business in country, including the completion of our
state-of-the-art services facility in Georgetown, which is also staged to support further expansion.

We are honored to be the premier supplier of subsea systems and services in Guyana. Based on our delivery track record, ExxonMobil has awarded
TechnipFMC the subsea production systems for all six developments, and we have already delivered more than 100 subsea trees for these projects
with a similar number in our backlog.

In addition to these production-related projects, we were also awarded scope for ExxonMobil's gas to energy project, which will help the country
utilize its natural gas resources for domestic power generation and other industrial uses.

Our success in the region has allowed us to establish a strong reputation for meeting the accelerated schedule requirements of an emerging basin.
Importantly, our commitment, collaboration, and innovation have created a winning playbook for local development.

One, we also exported to Mozambique for the execution of the region's first offshore project, Eni's Corel South development. And we will utilize
this very same approach in the emerging basins that follow with strong potential for countries like Suriname and Namibia. This playbook leverages
our know-how and capabilities to support our customers globally and doing so in the right way.

For TechnipFMC, it's not about building capacity and growing headcount, it's about developing people and creating an advantaged ecosystem
that provides growth and opportunities for decades to come. Successes like Guyana have also driven growth in our backlog. At quarter-end, total
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In June, we received an investment grade rating of BBB- from Fitch. This announcement follows a ratings upgrade to investment grade from S&P
in early March. With investment grade ratings from two agencies, the company will now benefit from lower interest rates and fees, and the elimination
of all collateral requirements for both our $1.25 billion revolving credit facility and $500 million letter of credit facility. Importantly, we now have
access to lower cost investment grade bond market for any future term debt needs.

Moving to our guidance. For the third quarter, we expect revenue and adjusted EBITDA margin for both Subsea and Surface Technologies to be
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